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Our Vision
Colorado PTAC is the
FROM THE BOARD CHAIRMAN:
partner-of-choice for
The Colorado PTAC has experienced yet another year of unprecedented growth and success. With nearly 3,000 active
all Colorado
clients experiencing over $460M in contract awards, the PTAC can be directly and indirectly connected to an estimated
businesses in pursuing 55,000 jobs created or retained for Colorado in our five years of existence. With outstanding support of our local
and managing
community leaders and state legislators, HB 14-2016 was signed by Governor Hickenlooper, providing for six years of
government contracts budgeted, sustained state PTAC funding. PTAC counselors continue to provide unparalleled guidance and support to the
myriad of Colorado businesses desiring to do business with federal, state, and local governments. It is clear that
Our Mission
without the PTAC, Colorado business and Colorado in general, would be at a disadvantage in competing for, being
Educate and assist
awarded, and managing these contract opportunities. I am sincerely proud of our Board Members and to be the Board
Colorado businesses
Chairman of the PTAC, an organization that is a key cog in the economic engine of Colorado.
Richard Pennington, Chairman of the Board
throughout the
entire government
contracting process
Our Strategy
Establish a positive
reputation among
Colorado businesses
& communities
Meet or exceed
service expectations
Sustain an educated
PTAC workforce
Measure outcomes
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“There is no way we would have grown this fast without the help. Just the fact of having PTAC’s guidance and
our ability to call for help if we are unsure about something I feel gives us an edge over our competitors, and allows
us to compete with larger companies.” Multiple Awards won $391,146.
Defense Products firm, Colorado Springs

2014 - YEAR IN REVIEW:

Gary L. Henry, Executive Director

In 1775 the newly commissioned commander-in-chief, Gen. George Washington, requisitioned from Congress on a
single letter the war supplies he needed to execute the duties of his new office. Since then, U.S. governments (federal,
state, and local) have continued to buy the products and services they need to perform their appointed responsibilities.
Their acquisition procedures are now complex and growing. The methods have been revisited, refined, amended,
adjusted, and edited, always with the intent to be fair and equitable to the bidders and acquire for governments the best
value for the tax payer dollars. In fiscal year 2013, our 4th program year, PTAC counselors again successfully assisted
Colorado businesses to do more business with governments at all levels. Colorado businesses working with PTAC
continued to show remarkable success within the government contracting market. Colorado PTAC client businesses
reported earning a total of over $460M in government contracts.
Winning government contracts helps grow Colorado businesses and the resultant state economy. The $460M in
awards won helped create or retain more than 9,000 jobs among businesses across Colorado. This one year success adds
to the previous three years and brings PTAC accomplishment to more than 55,000 jobs impacted through our services
over four fiscal years. The program operated on a budget of $792,000 and at year’s end the expenditures were at 100%
of budget, a remarkable management success and a first for the program. The Return on Investment for state and
sponsors’ contributions and federal grant dollars is more than 1000:1. For every $25 tax deductible donation by a
sponsor to the PTAC program, one job is created or retained in Colorado.
PTAC Counselors continue to get the word out to businesses and our clientele continues to grow. Counselors
presented at 234 events around the state that ranged from monthly outreach and training to Chamber of Commerce
business resource fairs, to Trade Association member meetings. Presentations included Overviews of PTAC, symposiums
on the 4 Essential Steps to Growing Your Business through Government Contracting, to specifically tailored courses on
Bonding, Teaming, Government Contract Compliance or Better Proposal Writing. These presentations reached 4,847
attendees that helped educate business people and get the word out about PTAC services. At year’s end the active
clientele had grown to over 2,797 Colorado businesses. In fact, 579 new businesses have joined PTAC for an average of
48 per month. Due to our program successes, the State of Colorado passed a bipartisan house bill which provided state
funding for an additional six years, ensuring the continued sustainability of the PTAC. This key milestone establishes a
solid foundation for the PTAC program, allowing for sustained counseling and increased value added training and
outreach for Colorado businesses looking to grow their portfolio of opportunities in the government marketplace.
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8 Counselors and Staff
$792,000 Operating Budget
234 Outreach Events
4,847 Outreach Attendees

579 New Clients
4,625 Counseling Sessions
$460M in Client Awards
9,000 Colorado Jobs Impacted

“…I am shocked and so impressed with the entire program.” Communications firm, Denver
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2015 - THE ROAD AHEAD:

PY4

PY5
Gary L. Henry, Executive Director

The new program year for FY 2015 comes with great opportunities − new personnel, more sponsors,
increased demand for services, and increased outreach. Our new office space, provided by El Paso County,
allows for unprecedented partnering with other local and state support organizations. This structure is a
template for the types of relationships and efficiency that can be developed throughout our state in support
of Colorado businesses and local economic development. The passing of HB 14-2016 allowed for program
sustainability and stability, which in turn allows for incremental growth in Colorado. Due to the recognized
growth in clients in Northern Colorado, the PTAC was funded a position in Larimer County. This position will
increase the PTAC footprint and capability to support an increasing number of clients and outreach events,
delivering on a promise made at the beginning of FY 14.
The Colorado PTAC is a tremendous resource for virtually all stakeholders in the government contracting
process. This includes both small companies and large prime businesses, the federal, state, and local
agencies who solicit and award contracts, and the community oriented entities who have the ultimate goal of
sustaining and growing their local businesses and economies. Given this triad of stakeholder support, the
PTAC has established the following goals for FY 2015:
• Continued Branding/Rebranding of the PTAC – “go to” resource
• Increasing efficiency of our support through resource partnerships
Businesses
• Emphasis on Value Added Support – end to end contracting process Holistic, Synergistic Support
Goal of Sustainability &
Recognition of the PTAC
& Relationships With All
as an Economic Driver
Stakeholders
• Leveraging Stakeholder Relationships – proactive SME use
• Source of Supply for Agencies and Primes
• Continued Sustainability – BoD Fundraising
Agencies &
Community
Primes
Partners
• Expanding state footprint/support

Colorado PTAC Sponsors - Helping Colorado Grow

“I just closed my first deal with the VA for $20,970.71 for software and support over the next 12
months. Thanks for your help.”
IT firm, Gunnison
“Thanks for being available to us. We were awarded…a total of $35,308.93.” IT firm, Englewood
“PTAC gave many valuable tips for proposal preparation and presentation.” Award $38,383.
Maintenance firm, Englewood
“PTAC was an essential element that drove the formal establishment of our company - …We were
approached by two large defense and homeland security consulting firms (100,000 plus employees
each) and they both wanted to sub-contract to us.” Award $100,000 Service firm, Evergreen
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The Colorado PTAC is a Public-Private-Partnership and therefore relies on cash and in-kind contributions as
part of its funding profile. The PTAC will continue to seek cash support from entities who may receive a
direct benefit from the growth of businesses in the government sector, including financial institutions, law
offices, service providers, local communities, and other similar organizations. We will be proactive in using
subject matter experts (SMEs), acting in many cases as extended counselors, donating their time in areas
such as GSA schedule support, proposal management, and government compliance.
The value proposition is still undeniable − Colorado PTAC Helps Create Colorado Jobs.. The PTAC and the
Colorado businesses we work with are poised for another successful year as we lean forward into 2015.
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